6182/SA4 OCTOBER 2007

PRINCIPLES AND PRACTICE OF INSURANCE
AND MARKETING

(For those who joined in July 2003 and after)
Time : Three hours Maximum : 100 marks

Answer any FIVE questions, choosing not more than
THREE questions from each part.

All questions carry equal marks.
PART A
(INSURANCE)
L smiflged udGap eumssdr woHmb sl i 1g 6
uemsenar efleur.

Explain the different types of 1insurance and also
functions of insurance.
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What are the classification of policies under life
insurance.

3. IS (6 sl amnd sensdPsame eNarses.

Explain the computation of Premium.



4. smSlp PPEIG WOMID eueTiéds &sw upd Heli
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What do you understand by Insurance Regulatory
and Development Authority? :
5 Ay eooy aygs.
Write short notes on :
(<) ©fiss g srius (g
Endowment Policy.
() Bwiys sefliy
Mitigation of Loss.
(@) CGsrflsess Sissd.
Settlement of Claims.
PART B
(MARKETING)
6. sﬁmguﬂ_u;mgu ifleuded o arer ueGeupy
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Explain the various approaches to the study of

marketing,

1. speng LEL e uGaugy g UL senar elleurd).

Discuss the different bases of market'

segmentation.
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8.  elpuaar Ceusid T mEd eremen? eflmLienan Couagder
Sareilenar sifleugpsmer SIEGPDDSHET 6TetTen?

What is meant by sales force? What are the
approaches to determine the sales force. )

QeflssiLEn LGy
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Explain in detail the various methods used to
train salesmen.
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What do you mean by buying motives? Explain the
various theories of Buyer behaviours.
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