6182/SA4 OCTOBER 2007

PRINCIPLES AND PRACTICE OF INSURANCE
AND MARKETING

(For those who joined in July 2003 and after)
Time : Three hours Maximum : 100 marks

Answer any FIVE questions, choosing not more than '
THREE questions from each part.

All questions carry equal marks.
PART A
(INSURANCE)
1. smlined uaCapy ecumssd wLHHL SIS g6
uatflsener efleu.

Explain the different types of insurance and also
functions of insurance.

-

2. e, sriynSuie o drar uaeils WReyser wimemeu?
What are the classification of policies under life

insurance.

3. &S ()& slLawd samsHsme ellersEs.

Explain the computation of Premium.



4.  smuSL0 @uhE wHmIL eTTéfs spsn upd Hledi
<ifleug eremen?

What do you understand by Insurance Regulatory
and Development Authority?

5. Ay ey awas.
Write short notes on :
(<) ©figs auwg TS G
Endowment Policy.
() @puus selioy
Mitigation of Loss.
(@) Carflamas Sisge.
Settlement of Claims.
PART B
(MARKETING)

6. shagulweme Sidleudled 2 _arem uGeumy
DS GPPDSMET 65laTs @5

Explain the various approaches to the study of
marketing.
7.  sheng uGLder LOCaun SigliuemLsamar efeurd.

Discuss the different bases of market
segmentation.

2 : - 6182/SA4

8. alpumer Causgd erenmmed eremmen? edllhpuenar Ceussdlen
Sierellanas PleUSDETET SIEWIGPEDEET GTEITEH?

What is meant by sales force? What are the
approaches to determine the sales force. ‘

9. eflpueanumenmés SjefssLGn ueGaum
ulpHlsener Csefleurs efleuflss.

Explain in detail the various methods used to
train salesmen.

10. amtigueudlar o aCeatamany eemg upd  Hlelr
SPleug) wng? eummgueflar pLsms updlu LoCeum
asmasHwe L tismer ellard@s.

What do you mean by buying motives? Explain the
various theories of Buyer behaviours.
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